100 QUESTIONS EVERY FIRST TIME HOME BUYER SHOULD ASK
FOURTH EDITION WITH ANSWERS FROM TOP BROKERS FROM
AROUND THE COUNTRY

100 QUESTIONS EVERY FIRST-TIME HOME BUYER SHOULD ASK IS AN ESSENTIAL GUIDE FOR ANYONE EMBARKING ON THE JOURNEY
OF PURCHASING THEIR FIRST HOME. THE PROCESS CAN BE OVERWHELMING, FRAUGHT WITH UNFAMILIAR TERMINOLOGY, COMPLEX
PROCEDURES, AND SIGNIFICANT FINANCIAL COMMITMENTS. TO NAVIGATE THIS LANDSCAPE SUCCESSFULLY, IT'S CRUCIAL TO ARM
YOURSELF WITH THE RIGHT QUESTIONS AND EXPERT INSIGHTS. BELO\X// WE PRESENT A COMPREHENSIVE LIST oF 100
QUESTIONS, DIVIDED INTO VARIOUS CATEGORIES, ALONG WITH ANSWERS AND ADVICE FROM TOP BROKERS ACROSS THE
COUNTRY.

UNDERSTANDING Y OUR FINANCES

\W/HEN CONSIDERING A HOME PURCHASE, THE FIRST STEP IS TO EVALUATE YOUR FINANCIAL SITUATION. HERE ARE SOME
QUESTIONS THAT CAN HELP CLARIFY YOUR BUDGET AND FINANCING OPTIONS.

1. WHAT IS MY BUDGET FOR A HOME?

- BROKER INSIGHT: YOUR BUDGET SHOULD INCLUDE NOT JUST THE PURCHASE PRICE BUT ALSO CLOSING COSTS, MOVING
EXPENSES, AND ONGOING MAINTENANCE. A TOP BROKER SUGGESTS CALCULATING A MAXIMUM PRICE BASED ON YOUR MONTHLY
INCOME, DEBT OBLIGATIONS, AND SAVINGS.

2. How MUCH CAN | AFFORD FOR A DOWN PAYMENT?

- BROKER INSIGHT: GENERALLY, A DOWN PAYMENT RANGES FROM 3% To 20%, OF THE HOME PRICE. IT'S CRUCIAL TO ASSESS
YOUR SAVINGS AND CONSIDER VARIOUS LOAN OPTIONS THAT MAY ALLOW FOR LOWER DOWN PAYMENTS.

3. WHAT TYPE OF MORTGAGE IS BEST FOR ME?

- BROKER INSIGHT: FIXED-RATE MORTGAGES ARE STABLE, WHILE ADJUSTABLE-RATE MORTGAGES CAN OFFER LOWER INITIAL
PAYMENTS. YOUR CHOICE SHOULD DEPEND ON YOUR FINANCIAL STABILITY AND HOW LONG YOU PLAN TO STAY IN THE HOME.

4. \X/HAT ARE CLOSING COSTS, AND HOW MUCH SHOULD | EXPECT TO PAY?

- BROKER INSIGHT: CLOSING COSTS TYPICALLY RANGE FROM 2% To 59, OF THE HOME PURCHASE PRICE. THEY CAN INCLUDE
LOAN FEES, TITLE INSURANCE, AND ESCROW FEES.

5. SHouLD | GET PRE-APPROVED FOR A MORTGAGE?

- BROKER INSIGHT: YES, PRE-APPROVAL GIVES YOU A BETTER UNDERSTANDING OF YOUR BUDGET AND SHOWS SELLERS YOU ARE
A SERIOUS BUYER.

FINDING THE RIGHT PROPERTY

ONCE YOUR FINANCES ARE IN ORDER, THE NEXT STEP INVOLVES SEARCHING FOR THE RIGHT PROPERTY. THESE QUESTIONS WILL



HELP YOU IDENTIFY WHAT YOU NEED AND WANT IN A HOME.

6. WHAT TYPE OF HOME FITS MY LIFESTYLE?

- BROKER INSIGHT: CONSIDER WHETHER YOU NEED A SINGLE-FAMILY HOME, TOWNHOUSE, OR CONDO. EACH COMES WITH
DIFFERENT MAINTENANCE RESPONSIBILITIES AND COMMUNITY RULES.

7. WHAT NEIGHBORHOODS SHOULD | CONSIDER?

- BROKER INSIGHT: RESEARCH NEIGHBORHOODS BASED ON YOUR PRIORITIES SUCH AS SCHOOLS, SAFETY, AMENITIES, AND
COMMUTE TIMES. VISITING AT DIFFERENT TIMES CAN PROVIDE A BETTER FEEL FOR THE AREA.

8. HOW IMPORTANT ARE SCHOOLS IN MY HOME SEARCH?

- BROKER INSIGHT: IF YOU HAVE CHILDREN OR PLAN TO IN THE FUTURE, SCHOOL DISTRICTS CAN SIGNIFICANTLY IMPACT YOUR
HOME’S RESALE VALUE AND YOUR FAMILY'S QUALITY OF LIFE.

Q. WHAT FEATURES DO | WANT IN MY HOME?

- BROKER INSIGHT: CREATE A LIST OF MUST-HAVES VERSUS NICE-TO-HAVES. THIS CAN INCLUDE THE NUMBER OF BEDROOMS,
YARD SIZE, OR SPECIFIC AMENITIES LIKE A GARAGE OR POOL.

10. SHOULD | CONSIDER NEW CONSTRUCTION VS. AN EXISTING HOME?

- BROKER INSIGHT: NEW CONSTRUCTIONS OFTEN COME WITH MODERN AMENITIES BUT CAN LACK CHARACTER. EXISTING HOMES
MAY REQUIRE MORE REPAIRS BUT COULD PROVIDE MORE CHARM AND ESTABLISHED NEIGHBORHOODS.

W/ oRKING WITH REAL ESTATE AGENTS

FINDING A GOOD REAL ESTATE AGENT IS VITAL TO YOUR HOME-BUYING EXPERIENCE. THE FOLLOWING QUESTIONS CAN HELP YOU
CHOOSE THE RIGHT PROFESSIONAL TO GUIDE YOU.

11. How DO | CHOOSE THE RIGHT REAL ESTATE AGENT?

- BROKER INSIGHT: LOOK FOR SOMEONE WITH EXPERIENCE IN YOUR DESIRED AREA, GOOD REVIEWS, AND A COMMUNICATION STYLE
THAT MATCHES YOURS.

12. WHAT IS YOUR COMMISSION STRUCTURE?

- BROKER INSIGHT: MOST AGENTS WORK ON COMMISSION, TYPICALLY AROUND 5% TO 69 OF THE SALE PRICE, SPLIT BETWEEN
THE BUYER'S AND SELLER'S AGENTS. CLARIFY ANY ADDITIONAL FEES UPFRONT.

13. HOw MANY BUYERS HAVE YOU WORKED WITH IN MY PRICE RANGE?

- BROKER INSIGHT: AN AGENT FAMILIAR WITH YOUR PRICE RANGE CAN PROVIDE INSIGHTS AND FIND PROPERTIES THAT FIT YOUR
CRITERIA MORE EFFECTIVELY.



14. WHAT IS YOUR STRATEGY FOR FINDING ME A HOME?

- BROKER INSIGHT: A GOOD AGENT SHOULD HAVE A COMPREHENSIVE PLAN THAT INCLUDES ONLINE LISTINGS, NETWORKING, AND
POSSIBLY OFF-MARKET OPPORTUNITIES.

15. CAN YOU PROVIDE REFERENCES FROM PAST CLIENTS?

- BROKER INSIGHT: SPEAKING TO PAST CLIENTS CAN GIVE YOU A SENSE OF THE AGENT’S COMMUNICATION STYLE, EFFECTIVENESS,
AND RELIABILITY.

HoME INSPECTION AND APPRAISAL

BEFORE FINALIZING YOUR PURCHASE, IT'S ESSENTIAL TO CONDUCT A THOROUGH INSPECTION AND APPRAISAL. THESE QUESTIONS
WILL HELP YOU UNDERSTAND THIS CRITICAL PROCESS.

16. SHOULD | GET A HOME INSPECTION?

- BROKER INSIGHT: ABSOLUTELY. A HOME INSPECTION CAN REVEAL HIDDEN ISSUES THAT COULD COST YOU THOUSANDS IN
REPAIRS.

17. How Do | CHOOSE A HOME INSPECTOR?

- BROKER INSIGHT: LOOK FOR CERTIFIED INSPECTORS WITH GOOD REVIEWS. YOUR AGENT CAN ALSO PROVIDE RECOMMENDATIONS
BASED ON THEIR EXPERIENCE.

18. WHAT HAPPENS IF THE INSPECTION UNCOVERS ISSUES?

- BROKER INSIGHT: YOU CAN NEGOTIATE REPAIRS, REQUEST CREDITS, OR IN SOME CASES, WALK AWAY FROM THE DEAL IF MAJOR
ISSUES ARE DISCOVERED.

19. WHAT IS AN APPRAISAL, AND WHY IS IT NECESSARY?

- BROKER INSIGHT: AN APPRAISAL DETERMINES THE HOME’S MARKET VALUE FOR THE LENDER. | T ENSURES YOU ARE NOT
OVERPAYING FOR THE PROPERTY.

20. CAN | CONTEST A LOW APPRAISAL?

- BROKER INSIGHT: YES, YOU CAN PROVIDE ADDITIONAL COMPARABLE SALES DATA OR REQUEST A SECOND APPRAISAL IF YOU
BELIEVE THE INITIAL ONE IS INACCURATE.

MAKING AN OFFER

ONCE YOU FIND A PROPERTY THAT MEETS YOUR NEEDS, MAKING A COMPETITIVE OFFER IS CRUCIAL. HERE ARE SOME QUESTIONS
TO GUIDE YOU THROUGH THIS STAGE.



2 1. How DO | DETERMINE THE RIGHT OFFER PRICE?

- BROKER INSIGHT: ANALYZING RECENT SALES IN THE AREA AND CONSIDERING THE HOME’S CONDITION CAN HELP YOU FORMULATE
A COMPETITIVE OFFER.

22. WHAT CONTINGENCIES SHOULD | INCLUDE IN MY OFFER?

- BROKER INSIGHT: COMMON CONTINGENCIES INCLUDE FINANCING, INSPECTION, AND APPRAISAL CONTINGENCIES, WHICH PROTECT
YOU DURING THE BUYING PROCESS.

23. How LONG SHOULD | MAKE MY OFFER VALID?

- BROKER INSIGHT: A COMMON TIMEFRAME IS 24 TO 48 HOURS. THIS GIVES THE SELLER TIME TO CONSIDER WITHOUT DRAGGING
OUT THE PROCESS.

24. \WHAT HAPPENS AFTER | MAKE AN OFFER?

- BROKER INSIGHT: THE SELLER CAN ACCEPT, REJECT, OR COUNTER YOUR OFFER. IF THEY COUNTER, YOU CAN NEGOTIATE UNTIL
BOTH PARTIES REACH AN AGREEMENT.

25. SHOULD | INCLUDE AN ESCALATION CLAUSE?

- BROKER INSIGHT: IN COMPETITIVE MARKETS, AN ESCALATION CLAUSE CAN AUTOMATICALLY INCREASE YOUR OFFER IN
INCREMENTS IF OTHER BIDS COME IN HIGHER, UP TO A SPECIFIED LIMIT.

CLosING THE DEAL

ONCE YOUR OFFER IS ACCEPTED, IT’S TIME TO CLOSE THE DEAL. HERE ARE IMPORTANT QUESTIONS TO CONSIDER DURING THIS
FINAL STAGE.

26. WHAT SHOULD | EXPECT AT CLOSING?

- BROKER INSIGHT: CLOSING INVOLVES SIGNING PAPERWORK, PAYING CLOSING COSTS, AND TRANSFERRING O\WNERSHIP. EVERYONE
INVOLVED WILL REVIEW AND SIGN DOCUMENTS.

27.How LONG DOES THE CLOSING PROCESS TYPICALLY TAKE?

- BROKER INSIGHT: THE CLOSING PROCESS USUALLY TAKES 30 To 60 DAYS, DEPENDING ON THE TYPE OF LOAN AND THE
SPECIFICS OF THE TRANSACTION.

28. WHAT DOCUMENTS DO | NEED TO BRING TO CLOSING?

- BROKER INSIGHT: YOU WILL NEED IDENTIFICATION, PROOF OF HOMEOWNERS INSURANCE, AND ANY REQUIRED DOCUMENTATION
RELATED TO YOUR MORTGAGE APPROVAL.

29. WHAT HAPPENS IF | MISS THE CLOSING DATE?

- BROKER INSIGHT: MISSING THE CLOSING DATE CAN LEAD TO PENALTIES OR THE LOSS OF YOUR EARNEST MONEY DEPOSIT.



COMMUNICATION WITH YOUR AGENT CAN HELP AVOID THIS.

30. How DO | HANDLE POST-CLOSING ISSUES?

- BROKER INSIGHT: AFTER CLOSING, KEEP IN CONTACT WITH YOUR AGENT FOR ANY ISSUES OR QUESTIONS THAT ARISE. THeY
CAN GUIDE YOU THROUGH POST-PURCHASE CHALLENGES.

PosT-PURCHASE CONSIDERATIONS

AFTER YOU’VE CLOSED ON YOUR HOME, THERE ARE STILL IMPORTANT QUESTIONS TO CONSIDER FOR MAINTAINING YOUR
INVESTMENT.

3 1. WHAT sHouLD | kNow ABOUT HOME MAINTENANCE?

- BROKER INSIGHT: REGULAR MAINTENANCE IS KEY TO PRESERVING YOUR HOME’S VALUE. CREATE A SCHEDULE FOR SEASONAL
TASKS LIKE HVAC SERVICING, GUTTER CLEANING, AND LAWN CARE.

32. SHOULD | CONSIDER A HOME WARRANTY?

- BROKER INSIGHT: A HOME WARRANTY CAN PROVIDE PEACE OF MIND BY COVERING REPAIRS FOR MAJOR SYSTEMS AND
APPLIANCES. EVALUATE WHETHER THIS IS WORTH THE INVESTMENT FOR YOU.

33. How Do | SET UP UTILITIES AND SERVICES?

- BROKER INSIGHT: CONTACT LOCAL UTILITY COMPANIES TO SET UP ELECTRICITY, WATER, GAS, INTERNET, AND CABLE SERVICES
BEFORE MOVING IN.

34. WHAT sHouLD | DO IF | NEED TO SELL MY HOME IN THE FUTURE?

- BROKER INSIGHT: KEEP YOUR HOME IN GOOD CONDITION AND STAY INFORMED ABOUT MARKET TRENDS. W/HEN YOU’RE READY TO
SELL, CONSULT A TRUSTED REAL ESTATE AGENT.

35. How can |

FREQUENTLY AskeD QUESTIONS

\WHAT ARE THE MOST COMMON MISTAKES FIRST-TIME HOME BUYERS MAKE?

COMMON MISTAKES INCLUDE NOT GETTING PRE-APPROVED FOR A MORTGAGE , SKIPPING
THE HOME INSPECTION, AND UNDERESTIMATING TOTAL COSTS INCLUDING INSURANCE,
TAXES, AND MAINTENANCE.



How CAN | DETERMINE HOW MUCH | CAN AFFORD TO SPEND ON A HOME?

Y OU CAN USE A MORTGAGE CALCULATOR TO ESTIMATE MONTHLY PAYMENTS BASED ON
YOUR INCOME, DEBTS, AND DOWN PAYMENT. ALso , GETTING PRE-APPROVED BY A
LENDER CAN GIVE YOU A CLEARER PICTURE OF YOUR BUDGET.

\WHAT SHOULD | LOOK FOR DURING A HOME INSPECTION?

PAY ATTENTION TO THE ROOF , PLUMBING, ELECTRICAL SYSTEMS, FOUNDATION, AND
ANY SIGNS OF PEST INFESTATIONS OR MOLD. HIRING A QUALIFIED INSPECTOR CAN HELP
IDENTIFY POTENTIAL ISSUES THAT MAY NOT BE VISIBLE.

How IMPORTANT IS THE LOCATION WHEN BUYING A HOMEP

LOCATION IS CRUCIAL AS IT AFFECTS PROPERTY VALUE , RESALE POTENTIAL, AND YOUR
OVERALL QUALITY OF LIFE. CONSIDER PROXIMITY TO WORK, SCHOOLS, AMENITIES, AND
THE SAFETY OF THE NEIGHBORHOOD.

\WHAT TYPE OF MORTGAGE IS BEST FOR FIRST-TIME BUYERS?

FHA LOANS ARE POPULAR FOR FIRST-TIME BUYERS DUE TO LOWER DOWN PAYMENT
REQUIREMENTS. CONVENTIONAL LOANS MAY ALSO BE SUITABLE IF YOU HAVE A HIGHER
CREDIT SCORE AND CAN AFFORD A LARGER DOWN PAYMENT.

How Do | CHOOSE THE RIGHT REAL ESTATE AGENT?

Look FOR AN AGENT WITH EXPERIENCE IN YOUR TARGET AREA , POSITIVE REVIEWS, AND
A GOOD UNDERSTANDING OF YOUR NEEDS. |T’S IMPORTANT TO FEEL COMFORTABLE AND
CONFIDENT IN THEIR EXPERTISE.

\WHAT ARE CLOSING COSTS AND HOW MUCH SHOULD | EXPECT TO PAY?



CLOSING COSTS INCLUDE FEES FOR APPRAISAL, TITLE INSURANCE, AND ATTORNEY
SERVICES, TYPICALLY RANGING FROM 2% To 5%, OF THE PURCHASE PRICE. IT’'s
IMPORTANT TO BUDGET FOR THESE COSTS IN ADDITION TO YOUR DOWN PAYMENT.
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